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Business Development Executive

Application Details

In order to work in Ireland a non-EEA National, unless they are exempted, must hold a valid

employment permit.Please review the Eligibility and requirements for an employment permit if you

are unsure of your eligibility to apply for this vacancy.

Job Description

Business Development Executive - Dublin

Bibby Financial Services are growing, and we’re looking for a Business Development Executive to

join our Team. The Business Development Executive will support the Sales team in delivering new

clients and revenue for the company, by engaging with prospective clients to understand business &

funding requirements whilst delivering excellent customer service to all clients, prospect clients,

internal and external customers.

What you’ll be doing:

Support BDMs in explaining relevant product features, requirements and potential limitations to

prospective clients, ensuring that client requirements are understood before progressing

opportunities.

Support discussions with prospective clients regarding proposed facilities and relevant commercial

information, including pricing, facility and credit details where appropriate and within the

responsibilities and authority of the role.

Proactively follow up prospective clients, introducers and sales opportunities to progress enquiries,

maintain relationships and identify opportunities to secure new or further business.

Maintain up-to-date knowledge and understanding of developments in asset-based finance, Bibby

products and services, competitors and relevant markets to support informed conversations with

prospective clients and introducers.

Support and liaise with the Sales team and Risk to fully understand legal documents, demonstrating

ability to raise documentation and complete sign up’s with the prospect ensuring accuracy and full

completion of all required documentation to facilitate a smooth take on.

Promote and represent the Bibby brand and services; demonstrate you are an ambassador for Bibby

Financial Services Ireland.

Who are we looking for?
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https://enterprise.gov.ie/en/what-we-do/workplace-and-skills/employment-permits/employment-permit-eligibility/employment-permit-eligibility.html


www.jobsireland.ie    |    Phone: 0818 111 112 or +353-1-2481389 (if outside the Republic of Ireland)   |   Email:jobsireland@welfare.ie

Demonstrates a real hunger for sales and is driven by success, proactively identifying and

progressing opportunities to generate new business whilst using all appropriate behaviours.

Able to communicate relevant product, service and facility information clearly to prospective clients

and introducers, adapting communication to their individual business requirements.

Uses these relationships to understand prospect and client requirements, support appropriate

solutions and identify opportunities for new and further business.

Listens to and interprets prospective client requirements and ensures relevant information is

captured and progressed appropriately through the sales process.

Takes responsibility for actions, seek opportunities to create new leads; manages time, prioritises

work and plans ahead. 

Sector: financial and insurance activities

Career Level

Experienced [Non-Managerial]




